4 FINANSMAN BiR ARADA | 4 FINANCINGS ALTOGETHER

Kurulali 6 ay olan Finship Tiirkiye, su siralar; “re-sale” (ya-
pim asamasinda devir), “ikinci el”, “refinansman” ve “yeni
insa” olmak {izere 4 farkli alanda birden Tiirk denizcilik
sektoriine finansal danismanlik hizmetleri veriyor.

Firmanin, sozlesmelerini tamamlayarak {izerinde calismaya
basladigi 2 adet, Cin yapimi 8,300 DWT’lik multipurpose ge-
miler “re-sale” finansmaniyken; 1 adet 4,250 DWT’lik kuru
yiik gemisi “ikinci el” finansmani. “Refinansman” kapsa-
minda; 1 adet 3,325 DWT’lik kuru yiik gemisi ve 1 adet 6,000
DWT’lik tanker icin sdzlesme imzalanmis. “Yeni insa” kap-
saminda ise; 1 adet 2,200, 1 adet 3,600 ve 2 adet 6,000
DWT’lik tankerlerle, 4,550 ve 4,300 DWT’lik 2 kuru yiik ge-
misi yer aliyor.

Firma Yonetici Ortagi Aslan Paksoy’un verdigi bilgilere go-
re; Finship Tirkiye olarak suezmax’a kadar uzanan ve ge-
nellikle “ikinci el” gemi alimlari finansmani yapilmis. Ayrica
Ro-Ro tipi gemiler ile mevcut filolarin finansal durumunun
yeniden yapilandirilmalari da gerceklestirilen islerin ara-
sinda yer aliyor.

HEDEF; KiCUK VE ORTA OLCEKLI FIRMALAR

Paksoy, kendilerinin “gemi” finansmanlari yani sira “tersa-
ne” ve “liman” finansmanlarinda da hizmet verdiklerini ve
0zellikle hacim olarak kii¢iik ve orta 6l¢ekli firmalari hedefle-
diklerini belirtiyor. “Bu firmalarla birlikte biiylimek ana he-
deflerimizden biridir.” diyen Paksoy, Finship Tirkiye’nin
musteri portfoylinde; Vardal, Polaris, Alternatif, Admarin,
Can, Glindogdu, Butoni, Mercan, Atasoy, Atlas, Ermar, Go-
kalp gibi firmalar bulundugunu da s6zlerine ekliyor.

Oncesinde, “Paksoy Danismanlik” catisi altinda Villa Deniz-

52 | Deniz Ticareti | Turkish Shipping World | 04.2007

Finship Turkiye that has been established 6 months
before, has been presently giving financial consultancy
service to the Turkish maritime sector in 4 different fields
as “re-sale”, “second hand”, “refinancing” and the “new-

building”.

While 2, China made 8,300 DWT multipurpose ships that it
has stated to work over by completing their financing con-
tracts are “re-sale” financing, one piece 4,250 DWT dry
cargo ship is a “second hand” financing. It has signed the
contracts for a 3,325 DWT dry cargo ship and one 6,000
DWT tanker within the content of “refinancing”. And in the
context of the “newbuilding” there is one 2,200, one 3,600,
two 6,000 DWT tankers and 2 dry cargo ships of 4,550 and
4,300 DWT.

According to the information given by the Managing
Partner of the company Aslan Paksoy; generally the “sec-
ond hand” ship purchase financing stretching to suezmax
has been performed as Finship Turkiye. Furthermore the
Ro-Ro type ships and the reconstruction of the current
fleets’ financial condition are among the processes per-
formed.

TARGET: SMALL AND MIDDLE SCALED FIRMS

Paksoy indicates that they serve in the fields of “shipyard”
and “port” financings together with “ship” financings and
especially target small and middle scaled firms. He says
that; “Growing up with these firms is one of our main objec-
tives” and also adds; “There are firms like the Vardal,
Polaris, Alternatif, Admarin, Can, Gundogdu, Butoni,
Mercan, Atasoy, Atlas, Ermar and Gokalp in the customer
portfolio of Finship Turkiye.”



cilik, Mercan Denizcilik, Geden Line ve Kumport gibi firmalar-
la ¢alisan Paksoy, Finship’le pilot proje olarak belirledikleri
Vardal Denizcilik i¢in yapilan M/V SUREYYA VARDAL gemisi
isiyle baslayan iliskilerin, 3 Kasim 2006 tarihinde (bkz.Deniz
Ticareti Dergisi, Aralik’06, s.48) resmen Finship Tiirkiye or-
tak yatirnmina dondstiriilmesiyle stirdiglini soyliiyor.

Bu kapsamda firmalarin finans ihtiyaci icin 6zellikle yurtdi-
sindan, ilgili, hemen hemen tiim finans kuruluslariyla sag-
lam iliskileri olduguna deginen Paksoy, hissedarlardan
HBU-Hollandsche Bank Unie’nin yani sira Commerzbank ve
General Electric gibi taninmis Avrupali firmalari 6rnek ola-
rak veriyor. Tiirkiye’den ise Denizbank, Finansbank ve Ga-
ranti Bankasi ile calisiimis. Ancak Paksoy’un séyledigini go6-
re Tiirk bankalar, denizcilik finansmani ile ilgili olaraj heniiz
yabanci bankalarla rekabet edebilecek durumda degiller.
Turkiye’deki ortalama mevduat yapilari da uzun vadeli de-
nizcilik finansmanina uygun degil. Bu nedenle Tirk banka-
lar, kisa vadeli finansmanlari tercih
ediyor. Oysa yabanci finans kurulusla-
ri daha rekabetci kredi oranlari suna-
bildikleri gibi, personelleri de, konula-
rinda uzman olduklari igin piyasalar
diizenli takip edip misterilerini uyara-
biliyor.

TURK DENiZCIiLERININ BASARISI
“Yabanci bankalar, iste o6zellikle bu
uzman personel altyapisi sayesinde
musterilerine daha kaliteli hizmet su-
nabiliyor. Ornegin iyi ve kotii dsnem-
lerde neler yapmaniz gerektigini ko-
layca karsilikli konusabiliyorsunuz.”
diyen Paksoy, yabanci finans kurulus-
larinin bir musteriyle, tek projeden zi-
yade siirekli ¢alismak, bunun igin firmalarin bu projeden
baska yakin gelecekte hangi projelerinin oldugunu duy-
mak, isletme yapilarini, finansal tablolarini giivenilir, ulus-
lararasi bir denetim kurulusu tarafindan hazirlanmis rapor-
la gormek istediklerini soyliiyor. Ama iilkemizde olduk¢a az
sayida firma disinda kimsede bu profesyonel altyapinin ol-
madigini da ortaya koyuyor. Dolayisiyla kendilerinin, bu
profesyonel yapiya sahip olmayan kuruluslari bilinglendir-
dikten sonra yurtdisinda, bir anlamda pazarlama yoniinde
onemli rolleri olduguna deginiyor. Kredi tahsisi sonrasinda
da firmalara yogun destekleri devam ediyor. Yapilan islerin
ise kendilerinden ziyade Tirk denizcilerinin bir basarisi ol-
duguna dikkat ¢ekiyor.

ONERILER...

Paksoy, heniiz piyasalar iyiyken firmalara; yatirimlarini siirek-
li ve canli tutarak genclesmeye 6nem vermelerini, ama kazan-
diklarindan bir kisimini da zor donemlerde en az 6 ay-1 yil ken-
dilerini idare edecek sekilde rezerv etmelerini saglik veriyor.

Aslan Paksoy

He said that beforehand Paysoy that used to work with
the firms like Villa Denizcilik, Mercan Denizcilik, Geden
Line and Kumport under the frame of the Paksoy
Consultancy, the relationships began mutually with the
Finship with the M/V SUREYYA VARDAL ship that has been
constructed for the Vardal Denizcilik company which was
determined as the pilot project, have continued by trans-
forming into the Finship Turkiye joint venture in 3
November of 2006 (see. Turkish Shipping World
Magazine, December ‘06, p.48).

Paksoy who indicated that in this context, they have
strong relationships almost with the related foreign finan-
cial institutions especially for the financial requirements
of the firms, also gives some European firms as examples
like HBU-Hollandsche Bank Unie which one of the share-
holders of Finship, and as well as Commerzbank and
General Electric. They have worked with Denizbank,
Finansbank and Garanti Bankasi
from Turkiye, too.

THE SUCCESS OF THE TURKISH
MARINERS

Paksoy said “The foreign banks can
put high-quality service for their
customers in the field of maritime
business especially with their spe-
cialist personnel infrastructure. For
example, you can discuss mutually
what you should do in good and bad
times.” also says “the foreign
financing institutions want to work
their customers not only for a proj-
ect but continuously and therefore
they need to hear their near future projects, see their
operating structures, financial tables with a report that
has been prepared by an international auditor.
Consequently, he mentions that after they had made their
customers conscious on such necessities, they have had
important roles at abroad in the field of marketing in
some means. Their intensive contributions to the firms
have been continuing after the credit allocations. He also
indicates that the performed operations by them are the
successes of the Turkish mariners rather than theirs.

RECOMMENDATIONS...

Paksoy recommends that while the markets are in good
condition, they should give importance to rejuvenation by
keeping the investments continual and alive but they
should reserve some part of their income in order to carry
on in tough periods for 6 months to 1 year.
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